TUTORIAL CHAPTER 6
· 1. Discuss the following : spot buying versus strategic sourcing, direct materials versus indirect materials and vertical market versus horizontal markets.
· 2. List benefits of B2B.
· 3. List the types of sell side B2B transactions model
· 4. What are buy side and sell side transactions? How do they differ?
· 5. Describe the direct online B2B sales process from catalogs.
· 6. List the benefits of using B2B auctions for selling.
· 7. List the benefits of using auction intermediaries 
· 8.Describe any 2 (TWO) classification of exchanges 
· 9.  4(FOUR) B2B of transaction types:
· 10. Identify any 3 (THREE) potential gains in B2B exchanges for buyer.
· 11. What is EDI (Electronic Data Interchanged)?
· 12. What are the 2 (TWO) types of B2B exchanges
AADITIONAL INFO
1. List the 4 (FOUR) types of supply chain. 
· Integrated make to stock 
· Continuous replenishment 
· Build to order 
· Channel assembly 
2. Method online advertisement beside banner, e-mail: Interstitials: An initial webpage or a portion of one, which is used to capture the user’s attention for a short time. 

3. Briefly explain 2 (TWO) basic types of ownership models for Internet exchanges.
· An industry giant - One manufacturer, distributor or broker sets up the exchange and runs it. 
· A neural entrepreneur - A third-party intermediary sets up an exchange and promises to run an efficient and unbiased exchange. 
· The consortia - Several industry players get together and decide to set up an exchange so that all can benefit.
